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An investigation of Moderating Effects of Perceived Usefulness and

Easiness of Use on the Relationships Between e-CRM Activities and
Firm Performance in Internet Travel Agencies

SEZ L EB R
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ABSTRACT

The study was to examine the effects of e-CRM activities on firm performance.
Particularly, it focused on the moderating effects of perceived usefulness and
easiness of use on the relationships between e-CRM activities and firm performance.
The data were collected from 133 e-CRM experts of travel agencies in Seoul
and Kyonggi-do over a three month period from May 2010 to July 2010.
Results of cannonical correlation analysis indicated that e-CRM activities
were significantly correlated with the firm performance. Particularly, e-CRM
system maintenance and analysis factor made the most significant impact on
the firm performance of customer and innovation. Result of hierarchical regression
analysis also revealed that employees perceived program usefulness and
easiness of use moderates the effects of e-CRM activities on firm performance.
However, among the seven dimensions of e-CRM activities, only the ‘marketing’,
‘support” and ‘service” dimensions appeared to be significantly influenced by

the moderating effect of perceived program usefulness and easiness of use.
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A &

Huls B¢ AF 92 Al o] AapdAH e Adg ZAAGE
oh QIEYlS AHRE stodg FA g AJRE] o] ekn e
A = A alFH DHAEN A Brp B Aea AE B AjH| 29
gk vlw $-919] 718] & AlFsta JoH(Cheung & Lee, 2006). 1990t %
Hh o] 7|d o] 9] £E Feksly] 13l =4 e CRM(Customer Relationship
Management) &% 94|, 2147 o] % HH7|&e] Tz QYIS o] 83t e-CRM
dsom Aghd oy uAze] F714Q] #AE B % 7Fs et HATH Payne &
Frow, 2005; Feinberg, Kadam, Hokama, & Kim, 2002). &A% (2008)
o] 2007d 7€ AlolMLadE AEad Aol mEW ofd Bl djekaE|~
(18.2%), F/30A 2 B4 FE(15.7%), 7V/AA/5417171(15.4%) &<
TOE AHUlE 58 AAAHL ol FA 1L Slom, 53] QIHUlE B3l <8
2o kxu| 2 A7t 7P Bo] o] FAA 1 e Aol

AN E ARG A A A3t B APAFE0] o] FAA T =], hAte]
E F4, Zz2a9 §-84 2 &old T 10| fIAtelEd th3t 384 A2 ¥
A ste FedaEe] AE L Avk(Kim, Xu, & Koh, 2004: Xu, Kim,
& Padmal, 2004). 53] 7129 frte|ES} 22 PHA| ~gd] #gh AgAT
AN TAM(Z1&FE&Ed) o +&47 AM-e] 8o 55 A8t F8x1 +
SHE B AR RS 7P ERA o R SA69en, ofeldt 84 &l
HEA| 2Elo| A FEate] A EHAHQ] ARGl Fujojx F A gl FH AR
H=E nashed o] 7P f-83t vigeg 2851 9lth(Koufaris & Hampton,
2004: Kim & Chang, 2007). #3413} sl TAM(lew82d) & &
g AT A vt vk 58] AN - 9 E(2005) 9] 22l ool #
ot AFAE FEFYE FA 9 FEAIMY 8] HIPY R} AL E A9
olido] AErtES SHATIM, A ES B8l doke e A i E &
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1. e-CRM #353} 7|44 37ke] BA| A+

1) elE{iofdAt ol CRM % e-CRMES

e-CRMell #gh 7= 20008 =% FolM 24402 Yepdr] Aldeisls
o, 919 A5 AgAte]l CRM EE e-CRME5] #3 A= o7k &
o}Z] &E Aoltt. Ozturan & Roney(2004)& E7]19] tEA| el E325 o
l= 15070 ABAE #A9IR e, R EEs feid dEYlE o]8-st

= 435 2Apeided, O A e APAE R Ry aAFBE A
Fote ol oA M3k, TV, /A, HEdpoler 22 HEAQ Wie s
AR S S she AoR Y o] F uF o]t o SMEOI YA ES
7R3 gl ot o} 7A] Ao EL] AAIZE i3t 53 22 EES FAlA 1S
StE sy Hihe W] vl 2AS ) YRS AFeia, %178%  Fag
nAE 42 Aetta stk Ul oAt # AFE BW, o] g A - AA
#H(2005)& oJgPAte] CRMAF] S njx= 291& o} el CRM
A, aga AFA Aree] AAE ASHoR FHToEZN CRM Z2A|~

AN =S FuA ST 259 A ofshd #7A 891, 2AH 29,
Hu7AYE 8%, MAA 89, 71&4 89, A2 89lo] CRMAZ 3
(+)9 &S vAH, CRMAZ7L 7T dgke n|X= A2 eyt
T2u} CRMA ] 224 aQlo] 7P A& ke vA= o2 Yeyttt o]
£ 200595 E oAgatol ] CRMEY 2712 F2A ol 8 CRMA 3ol ol
o FAle 73 FARRE] olelE A&l Adet Ade A %71 o

-{m

1) 2ol AEed it e JHUS o] gal nATA RS S
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w2 Aoz Hth 74(2006)2 ogArte] Ae) ghetz) of3Pate] CRM?
1 A HQ0 CRMAHIE ERlsle HHoz A4S AN, B2 B
1A 3070 APAL Foll 1171 AdA7E, AFUEIE 2671 2271 A=A,
wEn pARA A E Y3t FAEs 28704 AAlsta it S - A
(2008)2 Ao 471 FLAFRA AP, zdY, FdFd, 94
eCRMell that &414 A1E AAjstged], 53] o3 A8 91e F
5]
]

r>J SE,

lo o 13X rlo oot

A, EF Al vlE] oAkl eCRM&E©] HlmA & o] Fojz| a1 glar, I3
o] 7% o SHE op g} A Pzt Thset A_fa UERsT mEek m7i o)
o thall 3A17FlA 24413t Wefl Sl %
7hsetes 31 otk e-CRM Al A
e-CRMZ%F A= AolA e-CRMEZ%5< OJE Jg 53 CRMEEo2 7H53)
555
:]1

mﬁ,m{n’.o.‘in:?_‘"n:goi\ﬂo?;rﬁ

i, CRMZ599 S e-CRMEF o= FdH 02 H43sle], e-CRMZ
A| (e-Marketing, e-Sales, e-Service, e-Support, e-System) gL
SFSATH
2) e-CRM&S1} 7|dantzte| 2hA| o4
Aete ide 2EA 0w 4 BT F fle v ARl A7) “Hﬂ‘oﬂ o]
Aol #ek 7idA Hoje} S Baljx = ol B =dho] A7|E
(FEF - o7, 1997). BSC(Balanced Scorecard)+ Kaplan & Norton
(1992)°] 7194 A" Agel daiA e 2oz 7I9Ae] A3E vlud
I = shte] 7Heltt. Kaplan & Norton(1992)2 719434 AFA<Q0 A4
I ol9]o| = HIAFARI Ao (AR, -4, g4l 2 gsad) SHe
asokettta sttt 25 BSCe A4 AR 29 vAF4 A RS &
g 18 43l Je] mTolw, A AEA 719e] AEks Hallgar, o9A 71
£ 2 HeAE gl e Wl 22 93E ok dEgrde
i), 3 ok, webA BSCe ©ed] A3 7HE 9 A7t o el 24
o] dolgle AgA #eleToln, Mk Add TlEolgta H9E &
AZPE ez 3 Kaplan & Norton(1992)2] BSCE &-&3dle], HEgol
(2002) = A=¥gsd7199] 71987 A& + e FARIS A
2. £ dFedAe 9ob(2002)9 #RSRr98E 7t
%4 Ka plan & Norton(1992)2] BSCE Z-g35}o] ofgAld
S 7GR EE o] 7]EATFE e R A A ste] g5t i
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AT AFAES FHA2E T A F] mX= 2905°] CRMATNE &
BAY AREA} REEo] =4
& FE A|2El GEAo] w2 Al2ElE XA Aneh FEke oL,
1997: Seddon, 1997: Gefen & Ridings, 2002: DelLone & MecLean,
2002: Rai, Lang & Welker, 2002). -4, e-business 7ol &3l AgA
of oJ&t, CRME5dl AAp7|s Aoz Qe =2 + de 7Ig8Tdle 1
AAAZE}, AtaAg s, A 24, AFruAeld i, +9HE 2 vHAE
ARE A4 784 SU 55 3 Iv(Tacovou, Benbasat & Dexter,
1995 Bodenberg, 2001: Zhu, Kraemer & Dedrick, 2004: Kraemer,
Gibbs & Dedrick, 2005). g+ #A#E] 52 5ol A& F A= 7199 <]
e A &S ST EA iR Y] AR EE84S STisAI7IH,
3] CRMZ522 A9 7199 Au|2/AFS 7193 2439 dAE oS
stAZ1tH(Bodenberg, 2001). e-CRMZ-53} 22 HAA 28-S B3 & 53t
Mdo]E (electronic data)] HHs &8 F 714 SHe 719487 5, 4
S RIS ALt A5 E, Augts 2849 A9z, FFEE T,
A FL2 uAMEI A AT T A Y-S FEsta(lacovou et al., 1995),
T3 FAALY] AAEAY (e-commerce) E8S AR, S, S84
St 2L 719A-8HE 7HYES (Kraemer, et al., 2005). whehA olgiat A
PATE v O R o-CRMEEL 71943 432 vE Aolgte d7Mds

L o

off ol Jm

O

(7 1) e-CRME&E 7]9gtl] 7ol g Fg= nd Aol

2. e-CRM%-s, Z2a8 784, GolAa 719433ke] A 7

AlzE] ol tgt 5829 A2 (perceived usefulness)Z 801/ A ZH perceived
ease of use)< Schultz & Slevin(1975)2} Robey(1979)¢l <A A= 3L
£, Schultz & Slevin(1975)°l 2J8Pd A2 A]xElo] 2ol Tgo] D=
= A9 ARAYE oA Ao R YEHTE Davis(1989) & 75424
(technology acceptance model; TAM)lA 7]EAE-9] go]ido] f-8/d<]
o nAH, Z)ed g 843 Sol A4 FHIeE WolEele A=Y
#AAdo] i st} Karahanna, Straub & Chervany(1999)l <8l

=

N2g 7159 F443 §olE 2719 943k WolEol s HAS S Fu]
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o tal & o] &AL, AAEY FFel MEE Ve AHgste A o= vE
WTh mgk QIEle] Eek B et 2 ATl s YAt EddA 9] x| ZHH
AHE-E] g0l o] &AHEe] fIAte|ES o] &star vt A o FuA
Q1 A7) R HoJEH, 53] Ao ES} 2

24 g9 Gol g2 A fr84 7 TlEo] ZIsA 2Rl e R S A<
3 A0 FAl 2eRloAe] nAME H B3-S At &

A Koufaris & Hampton, 2004).
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ogk
|
=

old] e-CRMZ59] d&3t JFrd& A= A=2o] EYE e-CRMEZETL
S AAE0] ARTS glo] &8 F glojof FEel dloly A& Bl 7Y
ABE ZE2 5 & Aot 71EAF b, FIEL A=) =d e
o] AAHC R AFFYol| =5 Fa, AHES]o] HE]tEE AAE ofof 4l
Zgadel s AFNRgs do7A &a Wolsltka dth(David, 1989:

Karahanna, et al., 1999). dukzlo g zzlo] 7]&o] 83 &go] 3
PXe w89k 891 F shbe 71EA A3 Akdo] F-Esithe HH (Crage &
King, 1993), ol2|gt AgelA A2 FH7|so] ARgs7ld | E3tsithd
DAY FEE Fgs] TAs] FEH, olZ 3l & AAE 7|t ofH =
ZAoltHIacovou et al., 1995). Liu, Li, Lin and Nguyen(2007)< Aj=Zo]
=949 DEA(data envelopment analysis) ZZ21#o] HQAE52] JFEE4
upg}l 7] o] A gete o] JE vtk St Th Robinson, Marshall, &
Stamps(2005) = 719 8793 &olide] 2] Bz MstE 1 ol
Hstes FA7e] e Siv dFEed SUet 22 7IdAHE FEdtia sisl
o} wEhA o]t MIPATE viR ez QIEY oAl ALY o] Qe T2
B892 Z2a ol o] AZo] E=YH e-CRMEEH 71987 b =4
BIL = Aolgte 7H st e 22 A S AR E e Aolth

(7 2] e-CRME&7§2.210] 7193}l v]Al= Y& Z2a 780
w2} o3 Apel7k Q& el
[7H 3] e-CRME&E7-92.210] 719y}l v]Al= Y- 22T §olg )

me} gt 2pel7k Sl& Aol
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III. 93 2A

1. =4 AA 8l g

2 A5 ofgAke] - CRM #E0] Z2d 58431 olgol uhet 7144
sl A GFE Fohua dgon, o] e AT AA © 2ApPEe o
&3 2rh B A7eAE YAt ve #3nad

71§ Bl ol RoA I 9k (B4 - AE, 2008) € Ak, el 2
934 2 2B (37194, 201008 vioR H2 67143 2947} 1 Be o
YA 2oz A% RG] Qe AL 150 GAE At Aol

=

ﬁ
FANS 244 490] 47 YAZ A WEAN -CRMEBE 427t 19017
ARA 194 % 15082 MENT 24 WA HES 4 FAs,

20109 5¢9 19%E 20109 7¥ 3147HA] Al @3t ZAA 2 AEZALS 24
staem, 2pAke] e-CRMZE AAA Ee dis] AAskA g3d 1335-(35&
89%)E SPSS Win 17.0 8497141 E o]t 29124, AdaL4, A4
A AN T ATEA AFEsITh

2 AFE S AR 748 a3 2t Raaen(2000), West(2001),
Kincaid(2003), Ngai(2005) 59 AF& vo = duto]2ALE o] &3 7L
H I e-CRMEE A=(3549, 2009)9) F 573 ((e-Marketing:
158, e-Sales: 118, e-Service: 102%. e-Support: 8%3, e-System:
1328 T AEA9 1070 APAE HFS = pre-testE &l APHA H42
Aol Agtet 353 Addlal] odrte] e-CRMEE FEE dolr it wgh
Schultz & Slevin(1975)2} Robey(1979), Davis(1989)¢] A& vl&o=2
233 849 6w Sold9 RS At e, 7Id8 Y v e
AoH2002) 9] #HFTANFAHH 7} H ez el o] 2=H Kaplan & Norton
(1992)9] BSC 24%% 5 & Aol A4g 20232 &&ate] oAt Bt
7194835 Likert 53 =2 43It
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1. Qe ofeh A} A B Q75 A 54

ofehAte] e-CRM Bl Q7 FAA 54 ZAI9l HE - 371499
e AP FR e 2

S
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A=)
my
vl

(E 1) Bl oA ZAIhL?) 7| X HUEHYA 7 SASE (n=133)

AEHdAn=133)

S ol

I

° H=(g) H-&(%)
= 85 63.9
4y o 45 33.8
e 3 2.3
200 19 14.3
300 59 44.4
A 404 48 36.1
50t o] 5 3.8
g 2 1.5
1d o]3 17 2.8
2&;} 25 18.8
g 3d 44 33.1
Sds 49 41 30.8
54 o4 3 2.3
el 3 2.3
A, el 29 21.8
A%, 2, 93 51 39.6
2 F 2P, AR A% FA, olAL, BEAY 43 32.5
AP, t3Eel AL 7 5.3
el 1 0.8
TUlod 3 (F/d/QJAAE| BE) 12 9.2
A" (d/ 21" /el /S HulAE) 5 4.2
o YPE-(H/ ") 9 6.8
G ("/28/58 /Fe| R/ /5 /HA 9 H) 21 16.1
of oF (/&) /EA/ s d <) 4 3.2
8 e-CRM (/A H) 2 1.6
AN EA a <] (B3] g/ /AR /AR /dd/d
A%/4918/8/ T A8/ 2 2 =8) 37 282
FUE(E) 3 2.3
7HE (TG7HH) 2 1.6
ZIEtONE g e /| 5/ Bt A /5 20 15.3
Hel Q&R /A 2o 3] /st ’
5 18 13.5

2) ¥
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T 2A QB Al (G Fe], BER) 5 % 13341
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1) Qe o{lAL e-CRME-S0f| CHE R0lEM & M2|=EM

= AFolM e ARETe) A SN el oA ey 3 A#HA
= A5l Sote] eEMIt, g9le] AE=E Hrkel7] $l8ked Cronbach's adk
< ARESISITE (R 2)ellA Ee nie} o] JIHYl AAPAF e-CRMZE 2912 e-

Marketingl (£8R13]9 1432]), e-Support(LEAHAALEFE]), e-Service (A
EAAH])~) ) e-Sales(TFlFEEE), e-Marketing2 (WA &2 &%) e-System]

(A 2="ll8] /EA7]%), e-System2(2DBT1-%71%)% 709 Aoz vebsr),

(E 2) &Ll oAl e-CRMES 22124

A% b ofelAlgk 724 % Cronbach's a

e-Marketingl: 22}13]d 2]
Art= Aol E nfolgo] =] (W B3,
A E Bl A e MEA/E .832

S=2 J2EE AFsta Ut

Arte A EE B8l ude] S do

g E B HeS AFsta ok (BY, 175

71494 %)

Arte] Aol Ex WMy A2 TR

L (FA A F XA E /w2 A] AlF, 751

aera) sk 9t 9518 15542 905
FAALe] dArtelEol= La)ol 39

AR RIEE ENS I PR tEy 4T
AAke] Aol 2 vlelelA] B FOIE HR S
A3, 742
A= ALIE Bholmlo]A] (] Bug,
W) Eol 4E 42 Bu2 639
AN gk,

A 2o APAS WA Yok 621
e-Support: IAEHAALG A

FAALe] Al B Au2/AE AL T 17
2EE o] A3 £ 4 QA ol k. O
e PolEE Lol WA Q & A g

AAR71E) 7} 7hssiek
AAFE Al E Aol 87 nAETieS 3.363  13.257 .899

F1402 RUegstn Aok ;591
A= o|E Aol Sel7l Bl tig

WA W e Aol o gRE Ageim gk, ot
SGCR NI SEECERINEREEE R

el S gRstn o
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e-Service: A EAAAMH] 2~
AAL] ‘;]/R}OIEE Voucher (e-ticket,

2ald ticket) S T3 748
Arte] Aol Ex MiE AR (S, AlA
%) #0] Fpssin 199 )
Al PAelee AR A geaAge o A0 I 8
= T8kl Ut '
Arte] Aol Ex A EZA R0
teFstth(of. 22l VAR, Tt 642
FEAAF, AEAEA, AolEXY )
e-Sales: TFEEE
aAE FAte] SIA|EE Bl AH]Aan)
AES 37 T 5 ook 813
~;7H0 :H/\].g] OJM].O]EE EOH /\].B_;H
el el ool el agy, 746 18T5 0488 820
Arte] ArtelEs FolEAz) 4ot 715
ArLe] frtol Ex ol et/ e E 1ol Al 621
Al 23k} :
e-Marketing?2: #jA|&H &%=
ArRE YAl ES Ball A AHl2 A RS 793
AFska ) ‘
AAlE FARIES 5o Z2rA8% (3 775 1.626 8.885 780
&3], PR 5)< AAlskaL gt '
Arte] ArtelEE T2 (ol ok, dlolH 793
S)ollA Keyword(Overtures)3aslta et -
e-System]1: *]iE“%iH /B
Arke 2o A BE5E e-mail 40 &
o] FofA] a1 gith, (Oﬂ e-mail =%, e-mail .812
openE %)
ArRE e-CRMdl| o3 A|l=el& &
BHska ok (d: KM, CMS, DBMS, 799 1.536 8.653 836
Milage System, 743 Q1A| A8 :
BA /el d Al 2H F)
Arte] Hrte|Ex Al2Elo] DOWN H A& 710
g E tulsiA o]F3rt Hofqlnt. '
e-System2: 2ADBT%71%
Arte] GrlelEE ude] RE HHE
71422 updaterl 7] Stk 806
ALY Arto| EE AL Bfgh e BE 781 1.086 7.753 781
DBE &t Joh. (FA 2+ F7ks) :
Arte] ArlelEx o] BE HH (o],
ABAR} SolAg 5)E DBaetw g 100
% FA4

*KMO=.821, x°=2511.297, df=406, %

A9 =73.172%
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2) 2AEUl ofHAL Z|F ol CHEt Rol=Y H MZEEY

(& 3)olA B vhsh o] Qe oAl QAT 2918 AR B
greqdagon 2o Afea et

(Z 3) 2Bl of&AL 7P D

FO
o

A%k b ololAzk F24%2E Cronbach’s a

firm performancel: LA

Arte] WA WA 5ol S At 197
ALY A FA T} =olxTh, 197
Ak 1A A FEfEe] FHEATH 175
Arke] 1A Byargte] 7HAsiit) 1
Arte] BAS-9 sEol T At. 770 11007 34.852 943
Arte] 1A ojgo] FHAdEHA 7165
A B@} s A 74 2 gaA 759
s} FHo] FoiEU ’
A ’\‘FHU“ | A& At 683
Arte] AFENE SEol S ATt 577
firm performance2: W¥24#4
29l ArHdel = .831
AHEAE 2 wlAE B o] HRE QI 167
A7k AR 2 A2 mEI} FAEH 742
J]—°]' al Z§] E.Lo]}do] a’bﬂ—g 1;} 722
7“&"‘;‘1 9 F-au]go] A7E 117 1.285 33.434 .929
29 FAENA sEo| A 707
JFaAt FESHFE )7t olFoR| girt. 686
WA Z2A|2 587d0] Zolsth .685
A2 FEBA 7 3= A 673

“KMO=.932, x*=2017.181, df=153, p=.000, % ‘F241%2 =68 285%
3. 7Hd AF A

1) QlEUl ofdAle| e-CRMESTt 7| dniztel gg A Al =4

AE Yl AgPArte] e-CRME5} 71447 1o 98 2 A S Lol = (7F
1) AZ37] A8 3524 (canonical correlation analysis)S AA]
Itk AFYHENL B4 QA5 (T AY) 2 Y e-CRMEET 719

il

[0
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AaHo 2H)zre] Gas) 2 W3 WAL S BHskeE A e B
AR 4ds] £ FTLBAFRE 7 fol e 2719 AEFBEIE 2E
Aok GE Dol ANE A7, BEFskd, Feuatiside iF 7 |
Zre] Ao gl AAE Awap] s AHEE 4 Qlot dubH o HFEwA
Stk AR Ao nigkAlsitk(o]9E, 2002). FEeE HEFEA4(redundancy
index: Rrd)e F W (variate) Z2olA F55] AHs s 4k Hle®
A g AR oA o] TR AR REE frAleltt, B A AT A= e-CRM
4F e 7198 Hede] AME & e AMYe AEgs1Y v
18.3%°13L, BEgr2e 8.7%% Hepwen, 714484 Meds e CRMEE

Fol Ae & gl AW 19 A% 9%ol 1, FEEF2E 3.5%
2 AFET1Y] Aggoe] F o A JEiREth mEA B dAPeldE P 4wt
20 7 AMgE] = AFuaistEe] 0.3 Frolde] AAXE 71FoR ok, e-CRM
5 WAred 7|94 Aeae] AEdderrE AR WeTe] fyEe] A
< 9 go| AYsE ATl 2945 FACR(FTTr2 2o B )
TAANE EESIGTh SAAAE AuEd, AEET14 e-CRMEF891%
7}

Aol 9le =23 FES o-System], e-Marketingl, e-Service, e-Support
TOo® Ueiston, aAREARA gl 7ot B AT e T8
FgEom Yeiuth ol B AAES e-CRMZE & e-System1 (A
230 /EX7)%) e-Marketing1 (21344 He]), e-Service (A EZA|
AH|22), e-Support (4B HE]) EFo] 2 o] FolA|A] Gerhal Q14 E

= pARE AR 9RE Wi Qe Aew et w3 4294
29] BTN e-system2(LADBTFE715)7H & ol Rtk AH TS,
Bequael /194 e QAE ¥ Aow e

=
n:

I s
NN oz /)
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%

19 =4d&3t o+ 239

(% 4) e-CRMES1} 7|gdnfzto] FELTaAEY

=7V b o S R akbd e
Factors 1‘345374]‘14) (Canonical (Canonical
(canonical weights) Loadings)  Cross-Loadings)
1 2 1 2 1 2
e-CRME%
e-Marketingl -.266 -256  -.578 .020 -.330 .009
e-Support -.352 -.200 -.528 .180 -.302 .080
e-Service -.031 -372 -529 -.164 -.303 -.073
e-Sales -.117 449 -462 462 -.264 .206
e-Marketing?2 .148 171 -.324 225 -.185  .100
e-System]1 -.800 152 -.845 418 -483 .186
e-System?2 .485 777 =076 .863 -.044 .384
Redundancy index .183 .087
719443}
DAL AR -1.434 -.860 -.925 .380 -.529 .169
Y324 34 .635 1.547 -514 .858 -.294 .381
Redundancy index .090 .035
Canonical correlation coefficient  .572 444
Wilk's Lambda .540 .802
Chi-Square 74.47714 26.628
dfr 14 6
p-value .000"* .000**

*p<0.05, **p<0.01

(1) e-CRMZE°] Z2a3] {845 ¢ wjgt 71992 wX= i
Vel WAte] o-CRMBFo] T2 8ol el ket 7193 zhel A 9%
& gohi M 209 AFE U3 SYUSA e CRMBES 28WFY Z2

4) dFoM e FEHEY ALY FTAFAS (coefficient of canonical variates) & H <9
G7ro] g @A A= 3B A S (canonical correlation coefficient) 2 £E3kaL 912
D2 Z AFexe FEFRATIL ofd FEAFAFTE AASI] AHE e

5) Z2 3 godol aEMAF aldA o] 0.70142 X o] MFE(1. e-CRM Z&

Wt 452 £ 9w 3T 5 A . 2. e CRM Z2a32 o] gF 58<

o

E} 3. e=CRM Z21312 1] 7 A& =91th4. e-CRM Z2 312 vhe] o F

%JE} 5. ¢CRM Z2OH2 YW 4F& & Eﬂ A 3T 5 JA )6, e-CRM
We 1je] o -85t ) e vfgz} o2 Jehgon, KMO=.918, x*=825.164,

df=15 p=.000, olo]lAzk: 4.925 % F+ALYY=82.082%= exich.
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il

a#gold, e-CRMEEY Zaagigo|de] doxeaE Aystd A4 3

&4 (hierarchical regression analysis)< JAAIBIATE. ou] YU} Fs

2-85) 7o) thga g AL B o e E Hit F4I8HMean- Centering

(Ekinci & Hosany, 2006)}"H & AAle A7, BE HEo FAH =

olFelm, VIFgE 100]8t= Ve b3S EAleHA] & 3102 YeRsitt
O

(74 2-119] 23 Avud 719437 F e 990 Yrojzon
A ERREQA e-CRME 50| LA RG o] nxe JIFS dolie 7}”
2-1)9] 194 A-&Ee 30.5%¢14 e-CRME% 1 IT2ORFEAS FII8E 2
oA dulgo] 51.6% (AR =21.1%) % Z7Fetd o, wiA|e e-CRMEE3
2o go| o] A5 areeS Z718 3tk <] Huﬂeﬂo] 60.2%(AR*=8.5%)
p(.002 FEM BAACR FolsHA Tk on, 2Ee] A3 es Yehy
FEE 49 Udehgona zzgudgolde o-CRMEE 147} &4

o

A 7t QAN 288ES she A o F vk 53] BsAeY

e-Marketingl1 ¥ ZE 13 -8o|A A5 2H8-3(Beta=.337)°]

AX R FostAl vebsketl, ol QEUlodgAt TR T3] ARgo] &3ttt

Aaehe HdolA e-Marketingl (22129l w3e])&go] u7 5l ¢

o] 7195l mX = J&o] Ath= AL & F Uth F, JEUlA A} F

of 47 Y Al e-CRM ZEIHo] fr&sitta IS5 2l vz
7

e 24 2 BUwHel /YRS B 2 F 9S A

ru
de ooft md PR R oo ofN ff o b

T one o

(M 2-2)¢] A5 HH, 58540 e-CRMEFo| WR-g#-d vx=
FEFS dolie (VM 2-2)9 194 e 23.2%00A 294 9F 3eA19] A
eo] 24zt 54.5%(AR*=31.3%) 9 64.2%(AR?*=9.7%) & p<.000 F3l
A BAACE fFoel SUtet e, FRE folad Yeser=, iil%
892 e-CRME5Z YRS BH 1] JgFRA A 28482 st 32
2 Yehgt. 3] e-Marketingl¥ T2 1380 A5 2-8-3H (Beta=.340)
o] o] WEfo g FAACRE frolstA YElket], ol AE Ul AL A 5ol
Z2 Y Algo] F-a3ittn A4 ed4E e-Marketingl (220139 nA#e]) &
ol Wi-Eg e 71943 A= d¥ol Athe S & Slrh W
e-System1¥} Tz g0l F52-43(Beta=-.224)2 Fo| Wakoz 57
Ao frolstA Uetetdl, ole ABUldgAL 2dEe] TR ALgo]

[e]
g
a7 Tk QA 84S e-System] (A2HH] /B4 ) HEE e
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14783l mA|= G| Atk aiAo] 7hsebAlRt, et 34 Fe vt

=2 gt webd B oA EAner A gabr) Seld MeETke] A
Yo ghotab=t] dAIZE Q7] wlEel SRkt EEHS EelA W

F5 A 39S AuE vt Atk olE f8 SR Ao

102 e-Systeml (A=W /247 5) BEd T2

SRS A7 Faste] R wde 7198 2 At

GLM(General Linear Model) < &3l A#ETt 1 A7} (2

Yo ol s f-840] vt dAeke S e-Systeml (A28

H|[3EA7]5) Ego] Wi-ed e e 719 Tl ehitabA 93k Fa AR, 2

=0 22k FHetelA e-System] (Al 284 H] /E-4

| B e 9= F= AR YRS

Ho2 o oy 1o
M o By
o
ox

o, I

o 2

o2 o
Ho
o

fr ox -U
o

)

_O|L

Mo o
[

[o

ofN

o>,

i)
(URNT]
=
pie

| 2 A 2R ) BET -2
Al Aol AR ok BRE F 9 Zolth. webd] Zade] §8
5% o-Marketingl (£2159 %)) 50| Yol /I947E &

ola flerw (7 2-2)% FEAY H3lvh A £4E7= (£ ek 2o

(% 5) e-CRMES, Z203 734, 7|¥dnpzte| =22 ndS

e-CRM(IDV), e-CRM(IDV),
Independent Usefulness(MV), Usefulness(MV),
’ Performancel (DV) Performance2(DV)
Variables 20 39 PE] 39

Beta  tZt Beta tZx Beta tZ  Beta tZx
e~Marketingl 110 1.250 .092 1.072 -.027 -.316 .011 -.139
e-Support 024 290 -.004 -.051 -.162 -2.043 -.198 -2.627
e-Service 008 .088 .024 241 -.082 -.958 -.041 -.431
e-Sales 125 1544 107 1374 196 2.492* 134 1.809
e-Marketing? -199 -1.304 -.092 -1.254 .017 .224 -.008 -.112
e- Systeml 350 4557 375 4.569 209 2.701 221 2.824
e~ System2 -190 -2.431 -.112 -1.380 .061 .814 .145 1.907
Usefulness 518 7.2117 573 8077 629 9.049 675 10.105*
e-Marketingl x U 337 2.803" 340 2949
e-Support x U -.144 -1.897 -.101 -1.404
e-Service x U 005 .045 059 526
e-Sales x U -.076 -.990 023 316
e-Marketing2 x U -.055 -.785 -.021 -.290
e-Systeml x U -.144 -1.576 -224 -2.358
e-System? x U 019 .194 123 1.304

Constant 1.629 1.754
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R’ 516 602 545 642

Adjusted R® 484 548 514 594

F(Sig.) 15.884(.000) 11.281(.000)  17.805(.000)  13.367(.000)

R? Change 211 085 313 097

*p<0.05, **p{0.01, ***U=Usefulness, Performancel =242 g 74  Performance2:
g .

e Avhe AEAREAS B ISR n e Aekela RY AT ofd) AN,
{Performancel (DV) 15+ R®: .305, Adjusted R* .265, F(Sig.): 7.527(.000),
Performance2(DV) 1% R?: 232, Adjusted R*: .187, F(Sig.):5.167(.000)}

Estimated Marginal Means of Performance2 Estimated Marginal Means of Performancel
560 (He2gad 71g94dah 260 (1249l s 2y 71 b

3.40 3.40

3.20

3.20

3.00 3.00

230 He 2.80

2.60 2.60

100 M2"FH/EA7|Es 200

e-system1 (A 281/ 7]5 e-Support (2A-EAAe}Hz])
e aRReA df=1, HEAksEk: 196, *radReAdf=1, Ak 1.777,
F=.734(p=.393) F=6.927(p=.010)

azl 1) GLM ZzH (azl 2) GLM Zzj2

(2) e-CRMZE0] Z2a go|d6)d] ugl 7]g4 ool mxe A
(7Hd 3-1)¢] 235 9 EH, S35 e-CRMZE0] 27 3 Al
A GEFS Lothe (7 3-1)9] 197 A% 30.5%°14 e-CRMZ%
of ZRIagold S S/ 20 Aol 50.8% (AR’ =23.4%) % Z7I81
o, w9 e-CRME%3 ZR s gole] 43 449S 713 39A9) 4

ol

6) T2 §-899 2AEAT aAAA o] 0.6017d2] A /e ME4E(1. e-CRM 221
W2 U7k At vl
U7t ARgsl7]of A4l
Z2 L2 Y7k ARSI HA
A 2S5 QA AAE 9t 5. e-CRM ZZ 8L IR E o]a)3}7] ol He]slA AA
o] gt} e gz oz Yehton KMO=.877, x°=496.159, df=10, p=.000, o}
olAFk: 3.804, F TAAAWH =76.080%= e

© I
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38

o] 60.0%(AR2=6.1%) % p{.002 FZ A EAZ 2 o8k Z7}1s8t
o A

H, 23] AYPEE Uehll= FHE fofsHl vehdornz 2 3804
e-CRMZ53 143} A8x] 3to] GEgFaA AN 242485 oke s & +
dot. 28y J22ed F e-Marketing2(M| A8 E2%), e-Support (L&
ARG #e]) oF 22O gold AeA-E-go] 27 Beta=-.213% Beta=.167
2 Fo wekor BAACE folai UElEth olw AEYlo AL 2 edsoe] =
233 Ago] oHEFE e-Marketing2 ("] H 21225 ) 9} e-Support(24E
Artes #e)) ol 1A 3 AN 79T E =Qva & & e, o
AL 23 gnke Aolnz ) & o FAA dR=ES f8ix (7 2-2)9

W

W2k 2ol GLM(General Linear Model)< &3l A ®kth 1 A7 (a9 3)
I o] TR gol L FoFE 05013 E AT E S FI 1A B Hald
o] 71943 BA A @E*}ﬂ githks 238 HoFa glon, 3844
oM & Foldt Foe-S Ho|a glov 447} Adnke Adjolnz ARH o
ZAFHW7} glvtan A 5 9lg Aolt}. whdel (ad 2)9F o] 2 A}
ZYole Feed e aAEAAR) #els &45 1 2 g4
el vtk QAstn, 2O Algo] Fria At J
£ 5 1A 2 AR 798 HE el =
A S| 2449 ¥Rt oflel, GLMZF M E Zz a8
frorE . 1001]7‘1 DAY Aot uA g Al 719
A7 dvka dAdste] (7 3-1)2 FEAE =AU
(74 3-2)9] 235 B9, e-CRMZ-5°] W23 ¥l nX|= J&Fa Lot
He VM 3-2)9) 194 AWEe 23.2%00A 29418t 3dAle] Ar=le] Zhzh
48.5%(AR*=25.4%)9} 58.8%(AR*=10.2%) 2 p(.000 A EAH
2 foskl F7ketlen, FE= folakl vegens, 22 a3l8ol4dS e-CRM
s T H e A A i@l}i’»"— she Ae® JEhgth
e-Marketing2 (Wi A & 2.8%F) o} 2 a38-go]A] 5283 (Beta=-.224)2
of ko r FAHCRE fFosHA Uetsketl, of Eg QB AL A lEo] 3
233 Aol oftia AZEFE ujA SR Fo] WREdHHY VI8 HE
=0tk A AE Helxu glera  GLM(General Linear Model
S B3t A8 AwHgitt O A (O™ 4)9F o] T2 Algo] o]Ht}
1 A Jdo e ASES S-S 45 YR Hd e VddTE v

o Adeka, 2oy Atgel Avkn AZshs AadAE RIS @

o

ut lH —ln:

i

~—



* FPEATS 99E Bddn a2, 2 250 i
fol Oselon A EHEE U RAsl Qa5 A 2k
St gloke Ase weira a}z CSNRAATAE feld HEREE B
ol glen} A4 ke Avjolme Agdes AR gn B 4
A& Aolth, wWhH| e-Service(AEZAMH2) 9} T2 o)y Foagat
(Beta=.270)<& o] Wako g BAFoR fofatA Yesed], o= AEuld
A} A5 TRa Ago] rin PSS A BAANN 2 BES e
FBe] 7IATE Fol Ao vrtens (1 320 HEAY H3]
ot ARG EAA = (R 6)3 2
(% 6) e CRMEE, =233 20[4, 7|dni7te| =H&NAS
e~-CRM(IDV), e~-CRM(IDV),
Easy of Use(MV), Easy of Use(MV),
Indep'endent Performancel(DV) Performance2(DV)
Variables 2% 3] 2% 3]
Beta  t@ Beta tak Beta  t# Beta tak
e-Marketingl 204 2.350 .206 2.368: .090 972 219 2.380
e-Support 128 1.681 167 2.120 -.001 -.017 .010 124
e-Service -.028 -.326 -.103 -1.081 -.115 -1.273 -.217 -2.254
e-Sales 023 288 . .050 628 086 1.007 -.079 975,
e-Marketing?2 -.147 -1.987 -.130 -1.71¢ -.071 -857 101 -1.265
e~ Systeml 284 3.622, 269 3457, 124 1.462 .082 1.019
e~ System2 -.197 -2.578 -.188 -2.311  .075 934, 132 1.612
Easy of Use 555 7.780 552 7.773 586 7.661 590 8.167
e-Marketing1 xE .045 452 1107 1.033
e-SupportxE -.167 -2.159 -.138 -1.743
e-ServicexE 125 1.270 270 2.674
e-SalesxE 058 653 172 1.926,
e-Marketing2xE -.213 -2.756 -.288 -3.176
e-System1xE .049 527 -.128 -1.230
e-System2xE -.005 -.057, 201 1.951,
Constant 2.806 2.846
R 539 .600 485 588
Adjusted R? 508 547 451 532
F(Sig.) 17.419(.000)  11.222(.000) 14.031(.000) 10.643(.000)
R Change 234 061 254 102
*p<0.05, **p¢0.01, **E=FEasy of use, Performancel =228 A4 Performance2:
PRl
R Al TSRS B /M 1Sl ER "3@?”5‘ 1 2YA =T ofefol] AAIS
{Performancel(DV) 124 R%: 305, Adjusted R%: .265, F(Sig.): 7.527(.000),
2

Performance2(DV) 1% ]

.232, Adjusted R*:

.187, F(Sig.):5.167(.000)}
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Estimated Marginal Means of Performancel Estimated Marginal Means of Performance2
(DU MY 7| HH 3D (L2 71g4ah
3.60 3.60
340 /';;E:OM;OI 340 /';l:"::mgm
= gemY = gemY

3.20 3.20

3.00 3.00

280 \ o \

260 260

J.oo nHEEEs zLo J.oo nHEEEs zLo
e—Marketing2(“Hi]:§E%5) e-Marketing2 (v #] &1 2%)
g gold: df=1, BIASE: 296, g adgoli: df=1, HoAEg: 409,
F=1.066(p=.304) F=1.613(p=.2006)
(a2l 3) GLM Zzi3 (a2l 4) GLM ZzH4

M E WP e-CRM EF HA=(359, 2009) S 283 A=

B3I T dA e-CRMEEo] 7 &3] o FofAa 3l B Ul Ate]

T dgs AR Ao A, 1 Dol YA 7Y

e FFE A=A el kgl S¢] Al gAbe] e-CRM

2E 71993 el 2Ol F-843 SolAo] oud 2A g HeAd

ik %‘O}HL’XP ST & dAelxe, 3749 7HdE AAstel A9 AdE
QoF

A, OJEM O%SBAH e-CRMZ-53 714783 1] 93 2 dAS Lotk
T 7H1S AFs7] HsiA B4 aE S A8 o}
e-CRMZ582%l & e-Systemle] 17 2 grlaAxe] 7|19 dzket Lk #A
7F e AR UBgt O v e-

oz 34 9 gawgel I aet dad A sl Ae® et ol
QEYl YA ALEL o-CRMEE F A28l H]/EA7])% La1els| Y ui s

ABAA MY, DAEHAN B DFo] & o] Fox|A] ghetha X

5, A % 0B Agse 2l 9ae e 4 5 9
=]

Marketingl, e-Service, e-Support
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